
Personalized 
Planning & Advice 
innovation update
Advancing our methodology to meet 
the needs of today’s participants

Personalized Planning & Advice helps enrolled participants prepare for and live in retirement by delivering a 
personalized investment strategy in line with their risk tolerance, financial situation and time horizon. 

In the spirit of continued innovation, we’re making two key enhancements to our methodology, driven by 
research and the needs of today’s participants.

Personal profile scoring refinement
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A key feature of Personalized Planning & Advice is the Personal Profile, which informs each participant’s 
long-term investment mix. It can include up to 28 data points to provide a picture of the individual’s unique 
goals, preferences, and comfort with market risk. Fidelity is refining how some of these factors influence 
portfolio equity exposure. 

For younger participants, we’re modifying how we factor in potential income growth and changes in savings 
behavior over time. This gives us a fuller picture of their ability to take on equity risk as they progress in their 
careers.

We’re also strengthening how we account for participants who indicate a higher willingness to assume equity 
risk. By giving more weight to those preferences, their portfolios may reflect additional equity exposure.

We believe these updates will help ensure portfolios stay 
appropriately aligned with each participant’s goals and 
willingness to stay invested, while supporting stronger 
long-term retirement outcomes.
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Enhanced personalized portfolios, 
including enhanced asset complementing 

An advantage of Personalized Planning & Advice is our ability to consider a participant’s broader retirement 
picture—for example, company stock, IRAs, and other workplace plans. 

Going forward, participants who have non managed assets incorporated into their strategy – known as asset 
complementing – will experience a deeper level of personalization because Fidelity will go beyond evaluating 
aggregate equity exposure, to assess the individual risk characteristics, such as beta and style exposures, of the 
holdings in their non-managed assets.

The outcome is a more finely tuned portfolio that better reflects each participant’s full retirement landscape.

Participants also benefit from a refreshed user experience to make it easier for them to take advantage of our 
asset-complementing feature going forward.

Our offering is expanding from 101 portfolio models to support for an unlimited 
number of unique investing strategies.

Illustration: 
Participants A and B have the same profile and goal portfolio of 
60% globally diversified stock / 
40% bond and cash mix 

Participant A
U.S. Index Fund

S&P 500

Participant B
International Index 
Fund ACWI Ex US 

Personalized managed account 
portfolio 

Key takeaways

When compared with 
the goal account:

• For Participant A, 
greater tilt towards 
international equity

• For Participant B, 
greater tilt toward 
domestic equity

Goal

For illustrative purposes only. The asset allocation changes are not precise. These are representations of methodology and do not reflect an exact portfolio. Please see “Important 
Information” at the end of this presentation for input and assumption information about the hypothetical sample portfolios used.

Short-term

Fixed income

International equity

U.S. Equity

Total equity (Goal)
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What this means 
for your employees:

More personalized 
retirement investing strategies

Seamless transition from 
their current retirement 
planning experience 

What this means for you: 

No additional fees

No changes to 
fiduciary coverage 

Contact your Fidelity representative 
or consultant/advisor to learn more.
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Important information

Information provided in, and presentation of, this document are for informational and educational purposes only 
and are not a recommendation to take any particular action, or any action at all, nor an offer or solicitation to buy 
or sell any securities or services presented. It is not investment advice. Fidelity does not provide legal or tax 
advice.

Before making any investment decisions, you should consult with your own professional advisers and take into account all 
of the particular facts and circumstances of your individual situation. Fidelity and its representatives may have a conflict of 
interest in the products or services mentioned in these materials because they have a financial interest in them, and 
receive compensation, directly or indirectly, in connection with the management, distribution, and /or servicing of these 
products or services, including Fidelity funds, certain third-party funds and products, and certain investment services.

The scenario shown is reflecting a conceptual example of how our enhanced methodology works. This enhancement is 
currently in early roll-out stages and is not yet enabled for all plans. 

The hypothetical sample portfolios use the following inputs/assumptions: 1.) A 20% position in the outside asset as part of 
the retirement goal; 2.) An original goal model portfolio that has a 60% equity allocation; 3.) Used plan lineups that have 
exposure to the primary and secondary assets classes that allow us to highlight the type of personalization required by 
plan sponsors/consultants.

Performance of the model portfolios depends on the performance of the underlying investment options. These 
investments are subject to the volatility of the financial markets in the U.S. and abroad and may be subject to additional 
risks associated with investing in high yield, small cap and foreign securities.

Diversification and/or asset allocation do not ensure a profit or protect against loss.

Investing involves risk, including risk of loss.

For plan sponsor and investment professional use only

Fidelity® Personalized Planning & Advice at Work is a service of Strategic Advisers LLC, a registered investment adviser 
and a Fidelity Investments company, and may be referred to as "Fidelity," "we," or "our" within. For more information, 
refer to the Terms and Conditions of the Program. When used herein, Fidelity Personalized Planning & Advice refers 
exclusively to Fidelity Personalized Planning & Advice at Work. This service provides advisory services for a fee.
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